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PACKARD 


Packard is operating two to three days a week on orders 
,received, and at present buying material about the same as 
last year. M. M. Gilman, vice-president in charge of sales, 
is back at his desk following a trip that covered everything 
east of the Mississippi. Mr. Gilman is satisfied that there 
will be a pick-up in sales after election, no matter who goes 
into the White House. This week two of the big distributors 
called at the factory—Earle C. Anthony from the Pacific 
Coast and Stanley Zell of Baltimore. 

4 ~ * 
DODGE 

Leading Dodge executives are all set for the Plymouth 
demonstration next Tuesday, when twenty-five officials of 
the Chrysler units will participate, each going to an impor- 
tant city to handle meetings that will be in session during the 
great radio sales broadcast. Retail sales with Dodge con- 
tinue to hold up this week, although definite reports are not 
in. There was an increase last week, and it looks as if this 
will continue through this week. Joe Burke, in charge of 
truck sales, reports orders for twenty-eight units from the 
City Baking Company of Baltimore, twenty from General 
Foods of New York and ten from the Colonial Pie Bakeries 
of New York. 
business to be had if they go after it. He sent out a direct 
mail broadside to 480,000 people asking if they are interested 
in buying new trucks. More than 2,000 replies have been 
had, and 50 per cent. of those say they are prospects. Sales 
of from twelve to fifteen trucks are traced to this campaign. 
Truck production will stop next week for inventory. 


> * ~ 
HUPMOBILE 

The factory is down a couple of days for inventory. 
igns point to a reasonably favorable October in a sales way, 
lthough, of course, all returns are not in yet. Dealer stocks 
are unusually low and sales are exceeding shipments. Used 
cars are moving nicely. R. S. Cole, general sales manager, 
is in the East, slipping out of the.gffice following the return 
of I. M. Kauffelt, his assistant, who is back from a six weeks’ 
trip, which covered every state south of the Mason and Dixon 
line. Kauffelt found the dealer feeling to be reasonably good, 
despite a drop in the price of cotton. One new account has 
been put on the books, from Washington, D. C. 
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* 
SOTO 
R. M. Rowland, assistant sales manager, reckons that 
his dealers will enjoy prosperity during November and 
December because of the new Plymouth six. About twenty 
dealers have called at the factory this week, among them 
being J. F. Walters of San Francisco, George Byers of Colum- 
bus, O.; Sam Tishman of New York and Frank Richter of 
Schenectady, N. Y. Rowland says business seems best in 
the Middle West and New York. General Sales Manager Roy 
Peed left Thursday for a flying trip to Los Angeles, a one- 
day meeting. 


* * * 
CONTINENTAL MOTORS 
As might be expected, there is no production activity, but 
plans are rapidly maturing for the introduction of the new 
low-priced car this company is to announce shortly. While 
the company’s personnel has not been completed, all depart- 
ment heads have been selected. Particularly encouraging is 
the favorable reaction of dealers to the announcement that 
Continental is to launch out vigorously in the business of 
manufacturing automobiles. Five and six dealers a day call 
at the factory to talk over franchises, and there have been 
more than 500 dealer inquiries recorded since President 
Angell made his statement of intentions. 


* a x 
FEDERAL TRUCK 
Federal is producing at the rate of thirty-five to forty 
units a week, and October is showing an improvement over 
September, which was better than August. Additional 
employment has been given this week, due to the factory 


(Contnued on Page 4) 






Burke has proved to his dealers that there is | 
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Detroit Output Held to Orders; 


Plymou th 


MOONEY BRINGS BACK 
REPORT OF DEFINITE 
EUROPEAN PROGRESS 


New York, Oct. 28.—Arriving last 
night on the Europa from a two- 
month visit to his 
company’s plants 
abroad, 


= Mooney, vice- 
* president of the 
‘ General Motors 


Corporation in 
charge of over- 
seas operations, 
expressed himself 
as gratified by the 
; evidences that 

: had reached him 
J.D.Mooney = of Europe’s con- 
tinued economic progress. 

“T can best describe the situation 
as one that marked by a new 
and very encouraging steadiness,” 
Mr. Mooney stated. “It is a steadi- 
ness that lies deep in the temper 
of the people, and it has translated 
itself, despite the unrest that seems 
to exist in some quarters, into a 
corresponding steadiness in the in- 
dexes of trade. There is a wide- 
spread feeling that the boat has 





is 


(Continued on Page 10) 


M. £. W. A. JOBBER 
CAMPAIGN BRINGS 
10 NEW MEMBERS 


Chicago, Oct. 28.—Due largely to 
a campaign among automotive job- 
bers dramatizing the services ren- 
dered by the Motor and Equipment 
Wholesalers Association, ten new 
members have been added to the 
rolls of the association during the 
past several weeks, It was announced | 
at headquarters here today. 


The new members are: Reliable 
Tire & Accessories Company, 
Muskegon, Mich.; Milton-Brooks 


Company, Inc., Meridian, Miss.; E. 


James D. 


| port 


| 
Europe 


| per cent. over 





P. Rotzell Company, Philadelphia; 
R. J. Loock & Co., Baltimore; J. P. 
Scott, Inc., Washington; Glasgow- 
Stewart Company, Charlotte, N. C.; 


Jenkins Automotive Parts Service, 
Inc., Columbia, S. C.; Bearings 
Sales Corporation and National 
Service Company, Inc., both of 
Washington, and Auto Spring & 
Bearings Company, Inc., Roanoke, 
Va. 


Revealing details of the campaign 
for members, an announcement of 





(Continued on Page 4) 


NEW CAR SALES 
IN SEPTEMBER 
NEAR 82,000 


New York, Oct. 28.—New pas- 
senger car registrations throughout 
the United States in September 
totaled approximately 82,000 units 
on the basis of reports today from 
R. L. Polk & Co., Detroit, covering 
all states and the District of Colum- 
bia with the exception of the state 
of Colorado. 

The actual total for the forty- 
seven states and the strict now 
available was 81,342; this compares 


(Contnued on Page 2) 


Busy Sampl ing Dea lers 


“2 


Ford Reported Running 6,000 to 7,500 Units Weekly; 


Lower Price Sales Shade Off, 


High Price 


Hold Firm 


By CHRIS SINSABAUGH 


Detroit, Oct. 28.—So far 





as this week is concerned, the 


predominating feature has been Plymouth going into actual 


production with its new six-cylinder model. 
in the Detroit area, 


trumpet call for 1933 


MITCHELL OF CHRYSLER 
FINDS ENCOURAGING 
SIGNS IN EUROPE 


New York, Oct. 28.—W. Ledyard | 
Mitchell, chairman of the Loard of | 
the Chrysler Ex- 
Corporation 
has just returned 
from a two-month 
trip through 
Europe, He reports 
that Chrysler sales 
in England this 
year are the best 
in history and 25 
per cent. above 
last year’s level, 
In Continental 
Chrysler 





ae, 


W. Ledyard 


Sales have been 49 Mitchell 
those of 1931. Mr. 
Mitchell also stated that Chrysler | 
sales are now 43.8 per cent. of the | 
total of all American cars disposed | 
of in this territory, having increased | 
from 17 per cent. four years ago. 

In france the Chrysler sales total | 
was greater than that of any other 
American maker. Citroen, the lead- | 
ing French volume producer, is now | 
paying royalty to Chrysler for the | 
use of its floating power design. 

Mr. Mitchell visited Russia and | 
inspected the automobile plant at | 


| Nijni Novgorod, where forty-five cars | 


a day are being built. He says th? | 
plant is well equipped with Ameri- 
can and German machine tools. He 
found the situation in Germany not 
very encouraging, while Sweden is | 
beginning to recover from the} 
Kreuger smash. Spain is buying 
more cars than it has done in two 
years. 


NASH CREDITS 1932 
SUCCESS TO CLOSE 
OPERATING CONTROL 


Kenosha, Wis., Oct. 28.—Ability to 
bring about an equalization of ex- 
penses to the current volume of 
business is the primary reason why 
Nash Motors has been able to “keep 
out of the red” and to show, consist- | 
ent earnings through tryin, times, | 
according to E. H. McCarty, presi- | 
dent of the company. | 

The fact that Nash continued on | 
the profitable basis during the third 
quarter of 1932, when the shrinkage 
in manufacturing volume for the 
three months represented only about 
one week’s production totals during 
normal times, is considered another 
striking demonstration of the re- 
markable control maintained over 
all operations by the close-knit 
executive organization. 

“There is no secret about the op- 
erations of this company,” Mr. 
McCarty said. “Its ability to oper- 
ate profitably through good times 
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| unusual departures from 


This is the 

Running 500 units a day, which 
will be increased as rapidly as pos- 
sible, dealers should be completely 
stocked before the formal announce- 
ment, the definite date for which 
has not been given out. It is 
thought that the public can see the 
new car and learn the prices some- 
time in November. 

Indicative of Plymouth prepared- 
ness is the nationwide radio broad- 
cast next Tuesday, one of the most 
the con- 
ventional that any automobile 
manufacturer has attempted. For 
the first time an automobile sales 
meeting will be conducted by radio, 
with the public listening in if it 


| wants to. 


This Tuesday affair is cleverly 
planned. There will be twenty-five 
meetings held that day at as many 
key points, for Chrysler, Dodge and 
De Soto dealers. At each there will 
be a corporation executive present 
to conduct the meeting. As a result 
there will be an exodus of Chrysler 
brass hats tomorrow, each hasten- 
ing to his station. 

Outside of Plymouth, however, 
there has been little going on at 
the Detroit factories this week. 


| Dodge is shutting down truck pro- 


duction during an inventory period 
next week, and Hupmobile has done 
likewise for a couple of days. Plants 
that are in operation are building 
to order only and production con- 
tinues to be well under Sales, 
While no definite idea as to Ford’s 
ictivity can be had, it is thought 


(Continued on Page 4) 


N. J. RETALIATES IN 
TRUCK WAR STARTED 
BY PENNSYLVANIA 


Trenton, N. J., Oct, 28.—New Jer- 


|}sey has retaliated in its truck war 


with Pennsylvania. Motor Vehicle 
Commissioner Harold G. Hoffman 
has notified Pennsylvania authori- 
ties that on and after November 1 


all motor trucks from that state 
must have New Jersey registration 
plates to use New Jersey highways. 

Pennsylvania’s motor vehicle com-~- 
issued 


missioner recently had a 
similar order affecting New Jersey 
trucks. . 

In a telegram to H. Richard 


Stickel, director of the Penusylvania 
Bureau of Motor Vehicles, Hoffman 
said New Jersey would interpret 
such forced registration as with- 
drawal of reciprocal privileges and 
“we propose to insist upon the regis- 
tration of all commercial vehicles 
entering our state from Pennsyl- 
vania on and after November 1.” 
“As soon as the first New Jersey 
vehicle is compelled to register in 
Pennsylvania,” he commented, “I 
propose to Station inspectors at 
every point of interstate entry be- 
tween New Jersey and Pennsylvania 
and to prosecute the operators of 
trucks from Pennsylvania attempt- 
ing to operate in our state without 
payment of the registration fee.” 








A 








, poses simplification of automobile 
'color ranges, reducing present range 
cars and trucks in the United States|°f 11,500 Duco colors to 290 cali- 
and Canada for September totaled | rated variations. 


Birdie 


Combined production of passenger 


the United States ; 
ap- | Designs 
| T. L. Hibbard to confine his work 
| to creating new Cadillac car designs, 
* . 


Sales in 
during that month were 
80,000 cars and 15,000 


86,483. 
alone 
proximately 
irucks, 


- 


* * . 


| 
| Precedents 
Chrysler set precedent with radio 
conference scheduled for November 
1, linking speakers with 75,000 mem- 


Auspicious 
Production of the new Plymouth 
six got under way Tuesday at the 
rate of 500 a day, with a backlog of 
16.237 orders on hand. 
> 


“9 |new Plymouth. Broadcast also 
Service |strikes new note by carrying insur- 


The first of a group of its own re- | ance of $500,000 against faulty trans- 


iai] sales and service stations was | mission, 

opened Monday by the Ford Motor Ye. & 

Company at Buffalo, N. Y. This Victory 

group will not interfere with the! Alabama also set what is appar- 


activities of the present Ford deal- jently a precedent by refusing to in- 


ers, it is claimed ; crease its gasoline tax. 


* . ” » 
Glass Loses 
Owens-Illinois _Glass Company | Kelly-Sprimgfield loses its suit 
buys the Root Glass Company Of \against Goodyear for damages 
Terre Haute, Ind |claimed as licensee of the Overman | 


, 
Pile !Cushion Tire Company's patent. 
W elcome . 6 a 
Franklin reports wide acceptance Capital 

> > e alr »d . 
of its new medium priced, air cooled | Graham-Paige 


supercharged Olympic. 


plans to reduce 


Bietes | $5,516,000, 


Waukesha Motors names manag- Degoteanehs 
ing octet to control company during ecetvership 
any period ot absence of the presi- | At the request of 
dent. Names three new directors, |™Motor Corporation of Canton, O., 
> * 6 }receivers were named for the Relay 
Tell “Em 


* “ 


Motors Corporation of Lima, O. 


Reynolds Spring plans up-to-the- = s * 
minute reports to stockholders on Bonuses 
the activities of the company. Ford Motor Company to pay 
* 8 * bonuses to salesmen and dealers in 
Tires fall sales drive. 
Truck tire exports show im- ; ee 
provement. Exports 
- 8 Passenger car and truck exports 
Dusenberg during September showed an in- 
Dusenberg orders show sharp m- | crease over August. 
crease. Total for ten-day period , * @ 
ending October 24 was $125,000. So There 
+ Ed * 


Regulations taboo caravan method 
of car delivery in Illinois. Drive- 
aways are oke. 


"Ray. Ray 
Ray Sackett is named advertising | 
manager of the Continental Motors | 


Corporation. | Swap 
; _ 9 Group plans to swap patents to 
Color hurdle tariff walls. Patent can be 


Duco Color Advisory Service pro- | imported and exported duty free. 
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Highlights in the News of the Week 


Culled From the Four Preceding Issues of A. D. N. 


|bers of his sales staff handling the | 


authorized capital from $7,000,000 to | 


the Hercules | 





,Up 
| Plate glass production in Septem- 
| ber climbed to 3,495,854 square feet 
| from 1,773,470 square feet in August. 
. o . 
Pancake 
White gives details on a new pan- 
cake, horizontally opposed bus en- 
}gine only sixteen inches thick, but 
having twelve cylinders and develop- 
; ing 225 horse power, 
* + 


Bi Os. 2 

G. H. Wallace, R. M. W. Shaw and 
IR. K. White take charge, respec- 
| tively, of the sales departments of 
Buick, Oldsmobile and Pontiac, All 


+ 
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SPARKS from DETROIT 


* * * 


Figures Please Hudson 





New Models Later 

« a. 
Eddie Edenburn Back 
Hazen S. Carson 


| 


| 
: 
| 
| 
| 
| 
| 
Chris Sinsabaugh—Detroit Editor | 
| 


units are still under control of the | 


B-O-P Sales Corporation, headed by 
| R. H. Grant, vice-president in charge 
| of sales of General Motors Corpora- 
| tion, 


Fair Play 
Oil dealers in eleven states organ- 
ize for fair play in selling. 


} 

| Gains 

Dodge sales of passenger cars and 
| trucks show gain for the week ended 
| October 22, 


Orders 

New Process Gear Company re- 
ports heavy orders for gears and 
| axles from an unnamed car manu- 


| facturer. 
. » 


Merger 
Studebaker-White complete mer- 


}ger arrangements and announce | 
;personnel of new management 
| groups. 


* * . 


| Par and an Eagle 


Studebaker-Rockne producton for 


jthe first eight months of the year 
totaled 38,8C6 units, while sales in 
the same period were 38,813. In the 
same period Pierce Arrow produced 
11,550 and sold 1,867. 
. x * 
Funston 
Firestone names William H. Funs- 
ton, Jr., to succeed the late E. W. 
Be Saw as Canadian manager, 
: ’ * 
Organize 
Eastern Maryland truckers form 
organization to fight threat of in- 
| creased taxes and limited reciprocity. 





NASH CREDITS 1932 
SUCCESS TO CLOSE 
OPERATING CONTROL 


(Continued from Page 1) 


| President McCarty added. The com- 

pany now has $32,935,000 in cash 
}and government securities, the 
turns of which materially increase 
earnings, 


FIRESTONE FAIR BLDG. 


and bad lies in the combination of 


Chicago, Oct, 28—Plans for the 
consistently low overhead expenses; | special Firestone Tire and Rubber 


Company Building at Chicago's 1933 
World's Fair—A Century of Progress 


in Maintaining minimum inven- 


tories at all times; in steering clear 


: Exposition—ha e : > 
of bonded indebtedness and in mak- - ston E have been completed 
ing the savings incurred in good = construction work will start 
times pay the bill when times are about November 15, according to an 
bad ; ; "| announcement by officials of the 
cary : company. 
The man responsible for this ; es er ; : 
} The main building will consist of 


Jogical business system is, of course, 
Cc. W. Nash. He established the 
sound, conservative control when 
Nash Motors was founded, and every 
executive, department head and 
worker in the now vast organization 
of five large manufacturing plants 
has been trained to observe it to the 
letier and to co-operate as a perfect 
team in following the _ successful | 
policy. 

“Nash has never made a car un- 
Jess there was an order for it. This 
policy not only aids dealers in main- 
taining an even business, but also 
eliminates expensive warehouses. No 
costly factory branches are kept by 
the company, and capital has never 
been invested in elaborate offices or 
in other than substantial, efficient 
business equipment. These savings 
xo into the quality of the product.” | 

The low Nash inventory invest- 
ment attracted even more attention 
in financial circles when the last) 
quarterly report showed less than 
$500,000 in the account, including 
work in process. This compares to) 
$938,000 in May this year—a reduc- 
tion of nearly 50 per cent.—and is| 
as much as seven and eight times | 
Jess than that shown by other | plane bodies. Col,"Ragsdale, who is 
manufacturing concerns of com-|a reserve officer in the Engineer 
parable size. Corps, described various phases of 

Basic savings such as these allow | Short and Jong-haul transportation, 
the use of company funds in sound |store-door delivery and the equip- 
investments, whose accumulating |ment developed recently to accom- 
intersst aids in paying expenses,| plish these services. 


a hall 50 feet wide and 150 feet long, 
a large exhibition room, two lounge 
rooms, offices, stockroom and power 
plant. The large hall will house ma- 
chines for making tires. Visitors 
coming through either entrance and 
following fifteen-foot aisles will be 
able to watch the process of manu- 
facturing tires. Tires at the rate of 
one every ten minutes will be manu- 
factured. All the operations of tire 
making will be demonstrated to the 
public. 


RAGSDALE DISCUSSES 


Philadelphia, Oct. 28.—Col. E. J. 
Ragsdale, chief research engineer 


turing Company, spoke on the night 
of October 26 before the Society of 
American Military Engineers at the 
Engineers’ Club, on “Light Weight 
Rail Transportation.” Col. Rags- 
dale developed the process of “hot- 
shot” welding, which has made pos- 
sible the use of stainless s*eel for 
rubber-tired rail coaches and air- 


re- | 


PLANS COMPLETED | 


TRANSPORT PROBLEMS | 


for the Edward G. Budd Manufac- | 


NEW CAR SALES 
IN SEPTEMBER 
| NEAR 82,000 


(Continued from Page 1) 

| with 92,766 units in the same states 
|}during August, or a decline of 12.4 
per cent. This decline a trifle 
less than the usual seasonal decline 
}in normal years. 


is 


In the month of August registra- 
tions in the missing state of Colo- 
rado total 691 units. Allowing, even, 


for a decline of 100 units in Septem- 
| ber, which would be slightly more 
| than the average decline throughout 
the country, the total for the United 
States would be approximately 81,933 
| units for the month of September, 

During the month of September 
|last year the total registrations of 
new passenger cars in the forty- 
seven states and the District of Co- 
lumbia, not 
Colorado, totaled 123,774 units, as 
against 81,342 in the same states this 
year. This shows September, 1932, 
running about 33 per cent. behind 
the same month in 1931. 


‘TOLEDO STEEL NOTES 


Toledo, O., Oct. 28.—The Toledo 
| Steel Products Company, manufac- 
turers of Toledo super-forged guar- 
anteed valves and Toledo blue print 
bolts and bushings, report that re- 
placement sales for July, August and 
| September are 20 per cent greater 
than for the similar period of 1931. 





| introduced last July, have also 
shown a continuous increase every 
month. 





CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 


j NEWS BRING RESULTS 


including the state of | 


INCREASED DEMAND | 


Sales of Toledo water pump parts, | 


E who are politically inclined at the present time do not 
watch the Literary Digest poll as closely as Bill James, 
sales promotion chief at Hudson-Essex, scans the registration 
tables published by Automobile Daily News, particularly on 
Wednesday of this week, when the tables carried good news 
to the aforesaid Mr. James, 
” * * 
WITH FORTY-TWO STATES and the District of 
| Columbia reporting on September, James finds two feathers 
to stick in the Hudson-Essex cap. First of all, James points 
‘out, the tables tell that the Hudson-Essex group is one of 
i'two to show an increase in sales over the corresponding 
period of last year, and Hudson-Essex leads the other group 
'showing a gain. Where the industry as a whole is off 35.4 
| per cent., Hudson-Essex show a gain of 11.2 per cent. 

The bright red feather in the cap is the fact that the 
| Essex unit has climbed into fourth place in September reg- 
| istrations, which can be accredited to the Terraplane, which 
|came into the market last July. The pep this new job put 
|into the dealership is reflected in this September showing. 

ok * om 
BUT OTHERS THAN AMERICANS take kindly to the 
| Terraplane, export figures tell us. The factory advises that 
export returns for the first ten months this year show an 
increase of 67.9 per cent. over the corresponding period in 
1931. The big jump seems to have come in the tenth month, 
for returns for nine months showed an increase of 36 per 





| 


cent. 


* . * 


| AS THE DAYS SLIP BY it becomes more and more 
|apparent that new-model announcements are going to be 
| much later this fall than ever before. In fact, I’d venture to 
| say that the bulk of them will be in the latter part of Decem- 
ber. I’ve said this before, but now I reiterate it. ae 
Only one of the companies seem to be set on a definite 
| date to spring the new stuff and that undoubtedly will be in 
mid-November. With the others dates are only approximate 
ones. The reason for this, I feel, is that it is deemed desir- 
able to wait until after the presidential election before get- 
'ting down to brass tacks. After November 8 they will know 
which way the cat is going to jump and act accordingly. 


* 


i] * 


THEN, TOO, THE WISE MAKER is afraid of the mar- 
‘ket. Retail sales this fall have been surprisingly good, all 
things considered, and the manufacturer feels an announce- 
|'ment now or within the next few weeks might spoil this 
market. As a result, the industry is going to profit by a 
| natural depletion of stocks, not by the clean-up or “fire sale” 
route. 

It begins to look as if the manufacturers as a whole 
are realizing the advantages of the N. A. C. C. pact as to 
‘uniform model announcements. 
+ 





* * 


“WHERE’S EDDIE EDENBURN 2” I have been asking, 
| but the question was not answered until just now, when the 
‘general manager of the Detroit Auto Dealers’ Association 
'and the Michigan Automotive Trade Association called up. 

Edenburn has been on a month’s vacation, the first he had 
taken in twenty-five years. He’s been to Carthage, Mo., 


| where he has relatives. 


* * 


EDENBURN TELLS ME about the change Secretary 
of State Fitzgerald is going to make in Michigan’s 1933 
license plates. The new tags will not carry more than six 
‘figures. No numbers will run above 99,999, and, for the 
| purpose of easy identification, each county will be given a 
letter. Wayne county will have four, because it has more 
than 100,000 cars. They will be W, X, Y and Z, There will 
be some plates without letters. These will run from 1 to 
' 1,000, and will be for the fair-haired boys who have politi- 
cal drags. 


ok 


« + * 

FOR SIXTEEN YEARS Hazen §S. Carson was asso- 
ciated with Buick at Flint, ten of them as steel buyer. Car- 
son has just resigned, but as yet has not announced his 


future plans. 








AUTOMOTIVE DAILY 


NEWS, SATURDAY, OCTOBER 29, 1932 § 


.etail Salesmen—This Is Your Page 





This department is devoted to the interests of the retail sales divi- 
sion of the industry. Salesmen, this is your department. Automotive 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. It wants you to pass on 
your own experiences, success, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 
let us get it ready for publication. Your achievement or your mistake 


| 
| 
| 
| 
} 








| THEY NEED GOOD 





[ Used Car Selling Prices 


in this department offers for 





COACHING, TOO 


‘jelemelion Daily News 














J i . ° N on s %*« = "CPSS 
may help another salesman to make sales or avoid errors that cost i ee eae ci the benefit of its dealer and salesmen readers a compilation 
. : | « : s- . . 
ee ‘ ‘tion that never can be answered Of prices at which used cars have within the past few days 
ealers read this page. Give us the benefit of your reactions on | vith definite precision. No matter | heen offered for sale by reputable dealers in various cities. 
these problems that affect the work of your salesmen, the men on the | to » seed tO I i e. Th ae ill diti df the 
Le line, the men who bring home the bacon or don't. . a See an oach — be, - These prices wi vary on condition an ROR Cents Coe 
Sere aati aiabbieiiasaimeameiiie — _ . aaa re — ee to be They are not presented as being the exact prices at which 
apabdte ovo puttin ls Pachings in ° s 
z [eaeenie of § coamiaiien . Op ine these models should be sold, but simply as the prices at 
rSA iJ other hand, many a bunch of first Which they have been offered for sale by d valers in the 
class football players have gone for various cities. Other cities will appear in subsequent issues 
eer because they lacked skillful gf this paper 
eo , Detroit, Mic! 
| The current issue of B. O. P. News, Clr pve 1cf. 
; published to promote the Hit-the- 1929 1929 1923 
- - Line campaign that the salesmen of Auburn ‘ian 295 195 135 
By JAMES R. LOWELL ae SURG S98 OW CARNE | Buick (Lighd) .......... 545 145 «-245c-295ep 150c-195ep 
- ; a ; brings ou 1is point very clearly. | Buick + Medium) 635 oo ree 
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We are now keeping only three sales- 

menu on the road, whereas a year ago 
we were trying to keep four busy 

This is the only reduction we have 

made in our personnel, however, and | 
our Susiness in Omaha has held 
up satisfactorily. 

“Direct salesmanship has been the 
most effective means of drumming 
up business for our shop. Seldom 
a day goes by that I do not spend | 
a tew hours contacting operators of 
truck fleets or even business men 
using only one or two trucks in an 
attempt to secure them as regular 
customers. Because we are sure of | 
these jobs after we get them signed 
up and can fit the work into our 
schedule so as not to interfere with 
our routine when business is rush- 
ing, we are able to give terms in our 
contracis with fleet operators that 
make it worth while for them to do 
business with us. As we pay our 
mechanics by the hour, this con- 
tracted truck service business is very 
much appreciated by the mechanics, 
who can fill in a dull day by work- 
ing on the contract jobs which 


have come in on the days or time of 
day that we know from experience 
will be dull.” 

Mr, 


Anderson also spends consid- 


One of the to 


best month in a year,” he said. “Our 
sales organization is in an optimistic 
frame of mind and we have more 
live prospects on the list than in 
many months.” 


suggestions given 
the individual salesmen compris¢s 
five reasons why every prospect 
should buy a new car now. These 
five reasons are so fundamental that | 
we pas them on for the ealticarion 
of all our salesmen readers: | 

The owner's old car is depreci- 


Oliver Beauchamp, for four years | 


ating ail the time and in a few | Salesman with Seattle Packard Com- 
;months will be worth less than it is, pamy and well known in Auto Row | 
today. But in addition to this, the | for a number of years, is now on the 


city sales force of Clark Cadillac 


Company, 


used car market is also much higher 


than it will be in a few months 


* * * 


2. The owner's old car will need Bot! i eal d niin iam 
repairs for winter driving. He can om 7. i ae u . = acai of 
i , lowes fears, is e re 
save this expense by trading now. = : . ; 

; 5 Clark Cadillac Company. New car | 


3. Your new i932 car represents 
more dollar vaiue than ever before. 
Raw materials built into your new 


sales have been improved the past | 
few weeks, 


. & * 
1932 car were purchased at rock bot- W. L. Eaton, distributor for Hud- | 
tom prices. By trading now the .on and Essex, reports appointment | 


purchaser will be taking advantage 
of these low prices in his new car. 
4. The new car you are selling to- 
day Has built into it many new im- 
provements, which, if appraised: at 
their true worth, add materially to 
the extra value of your 1932 car. 


of Seattle Franklin Company as a 
dealer. This firm will now sell Hud- | 
son and Essex, in addition to Frank- 


lin motor cars, 
© > 


A. R. Tyson seems to like the 
number “13.” It was on a Friday, 


* 


5. Most every prospect will agree | the 13th, in 1920, that he signed the 
that it is worth money to drive a| Oldsmobile franchise for Seattle, 
new car through the winter months, | and he still holds fast. His first car 
in safety, in comfort, in dependabil- | bore the license number “13.” Now 


ity, in freedom from trouble. jhe is in his thirteenth year here, and 





' that firm. 


t-Touring. r-Roadster. Where no distinguishing mark follows the price 


the car offered is a sedan. 
he says it’s going to be anviher | teetion to both owners and them- 
lucky experience. | selves. 
Frank Fisher has been named | 
sales manager for W. L. Eaton, to} CHARLOTTE, N. c 


be in charge of retail sales fer the 
Hudson-Essex dealer. 


* 


Business for the Ford Motor Com. 
pany in the two Carolinas is con- 
tinuing “on an even keel” which in 


ae eS — seni several respects is encouraging, said 
p neds — #s ie W. F. Duckworth, manager of the 
pans sales contest Hale ons | company’s Charlote assembly plant 
Formerly champion lightweight | rhis plant 7 being operated from 
boxer of the Northwest, he is now | four to five days a week, depending 


| on the volume of incoming orders. 


champion heavyweight salesman of | te 
Henry B. Lyle of Howard | 
Motor Company was a close second SALISBURY, N. ¢. 
H. A. Rouzer, oldest Ford dealer 
in North Carolina, has relinquished 


MIAMI, FLA. 


The Miami Automobile Dealers| the Ford dealership in Salisbury, 
| Association is seeking to impress|#"d will devote his time to other 


interests. His successor has not 


upon motor car owners the import- 
been announced, 


ance of having maintenance work ee 

done in the shops of the dealers 

from whom they purchase their CANTON, N. 4 
automobiles. H. L. Stratton, pub- A charter has been granted the 
j\licity chairman of the association | Snyder Chevrolet Company, Inc., of 
and president of Stratton Motors, | Canton. Directors are Royal E, 


Inc., says that dealers deserve the | Snyder and Roy A. White, Canton. 
patronage as a matter of self pro-|and Howard G. Craig, Potsdam, N. Y. 
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the M. E. W. A. states that “at the 
beginning of this year two definite 
jobs confronted us: first, accom- 
plisment cf the nationwide regional 
organization plan through estab- 
lishment of regional groups through- 
out the entire country; second, de- 
velopment of a program of activities 
of real value to jobbers.” 

The campaign has been compre- 
hensiye, consisting of jobber letters. 
special mailings, follow-up by re- 
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Human Effort Per Unit 
— is seldom written at close hand. The human 


mind has to gain a certain amount of the detachment 
that .comes only with time before it can be even approxi- 
mately dispassionate in considering men and events. So it | 
has happened that many men who have bulked large to their | 
own generations have shrunk in the detached view of history | 
to exceedingly smal] dimensions and other men neglected by | 
their contemporaries have grown with the passing of time| 
to important stature. 

When the economic historian comes to write the history 
of the great depression of 1929 to nineteen-thirty something, 
many things will be plain to him which we cannot see because 
of our entanglement in the actual pain of the great debacle. 
We firmly believe, however, that the historian of the future 
wil]. find in the mechanization of industry .a vital factor in 
producing a period of human misery without parallel in this’ 
country. 

For ten years a group of engineers have been making a 
survey of this nation’s “energy production.” The report of 
this. group, which operates under the name ‘“Technocracy,” 
vives food for some enlightening thought. 

The report made by this group says: “During the period 
of industrial development which we are considering the 
number of man hours of human effort required per unit of 
output was greatest one hundred years ago and has declined 
steadily ever since and approaches the limit of zero in all our 
best practices. It has been observed that in the major in- 
dustries, where mechanization has taken place, employment 
or man hours tends to become an inverse function of the rate 
of total output and after passing the peak tends to decline 
proportionally to the decline of energy per unit produced.” 

The report calls attention to the fact that in 1929, climax 
year of the post-war boom, the steel industry had the same | 
number of employees that it carried in 1887. The output in 
1929 was 9.3 times that of 1887. 

In 1920 the railroads of the country employed 2,160,000 
men. In 1930 they had on their pay rolls 1,300,000 men, and 
in December, 1931, 1,164,000. Yet in 1929 7 per.cent. more 
freight was carried than in 1920. 

The report sums this condition up by saying: “A]l these 
changes have been made possible by the finding of methods 
of. generating energy other than that of human toi] and by 
the development of concomitant technology.” 

Again we get back to the fundamental fact that our 
production facilities have far outstripped our ability te 
absorb. With industry going at full speed, or even at a rate 
short of that, there would be work at the machines for every 
one who wanted to work. But with depression holding 
sway, with demand lessened, our machine equipment cannot 
be profitably employed and the man power to operate it is 
tossed over into the army of the unemployed. 





One day recently we had a letter from a reader asking 
us why we promoted service so continuously, when the total 
amount of money involved in new motor vehicle sales was so 
much greater. 

Where our reader got his idea we do not know, but the 
total] retai] value of all the motor vehicles sold in this country 
is but a fraction of the money spent in maintenance opera- 
tions. Surely this is obvious. There are still 25,000,000 
vehicles running in this country. Sales of new cars in the 
domestic market last year totaled 2,222,025. Of course the 
running of twenty-five million vehicles involved greater 
expenditure than the purchase of two million odd. 

As a matter of fact, the retail value of the motor vehicles 
sold in 1931 was somewhere around $1,780,000,000. The 
total amount spent for maintenance—that is, repairs, re- 
placements, fuel, lubrication, tires, etc., ete.—could not have 
been much under $8,000,000,000. And the $1,780,000,000 
worth of business was divided up among about 50,000 
dealers. The $8,000,000,000 worth of maintenance was 
divided up among perhaps 100,000 dealers and independents, 
The answer is obvious. 


ment of the recently announced 
M. E. W. A. 14-point program. 

The mailing card series creates 
and adapts slogans quite fitting for 
political campaigning. with such 
titles on the various cards as: “Vote 
for jobber distribution,” “Keep the 
jobbing business on the gold stand- 
ard,” “Facing Facts poll shows job- 


bers strongly favor association com- | 


posed of jobbers only,” “We favor 
the bonus for the veteran channel of 
distribution—that is, jobber distribu- 
tion,’ and “Sample _ ballot—think 
hard and vote straight.” In each 
instance, the slogan used is followed 
by the admonition to “Join the 
M. E. W. A.” 


DETROIT OUTPUT 
HELD TO ORDERS 


(Continued from Page 1) 


that Dearborn is running about the 
same as last week. Estimates madc 
seem to run from 6,000 to 7,500 units 
per week for Ford, and it is likely 
this is about the pace that is being 
followed. It is evident, too, that re- 
tail sales in the low-priced field are 
not holding up to what they were 
the earlier part of the month, but 
at that they are fairly satisfactory. 
considering that the fall spurt was 
unexpected 

The surprise comes from the high- 
priced division. Cadillac, Lincoln 
and Packard report sales continuing 
to hold up and predict October may 


be better than September. Fac- | 


tory officials regard this as a sign 
of returning confidence among those 
uble to buy high-priced cars, but 
who have kept out of the market 
until now 


en en nay 
| COMING EVENTS 


NOVEMBER 


11-19—Glasgow, Scotland. Motor Show 

14-16—Atlanta, Ga. Nationa] Tire Dealers’ 
Association 

15-1i—Houston, Tex. American Petroleum 
Institute Meeting 

33—Cleveland, 0. Storage Battery 
Manufacturers’ Trade Practice Con- 
ference 


19—Charlotte, N. C. North Caroling | 


Truck Owners’ Association, meeting 
18-Dec. 4.—Paris, France. Aeronautice) 
Show 
DECEMBER 
I~ 2—Washington, D. C. Highway Re- 
search Board, meeting 
t- #—Detroit. National Standard Par‘s 
Association Convention 
i—New Orleans, La. Association of 
Asphalt Paving Technicologists 
5- $9—New York. Annual Meeting A. §& 
M ; 
5-l@—New York. Power and Mechanical 
Engineering Exposition 
5-16—Detroit. Motor and Equipment 
Manufacturers Association, conven- 
tion, Hotel Statler 
5-10—Detroit. Third Annual Joint Trade 
Show, National Standard Parts As- 
sociation and Motor and Equipmen 


Manufacturers’ Association, Conven- | 


tion Hall 
€- &—New Orleans, La. National As- 
sociation of Finance Companies, 
annuel convention 
JANUARY 
7-14—New York City. National Automo- 
bile Show, Grand Central Palace 


i-14—San_ Francisco, Cal. Motor Car | 


Dealers’ Association of San Fran- 
cisco, show. 

7.15—Les Angeles, Cal. Los Angeles Moto! 
Car Dealers’ Association, twentieth 
annual show 

$—New York, N. Y. Society of Auto- 

motive Engineers’ Show, meeting 

14-21—Newark, N. J. Newark Automo- 
bile Dealers’ Association, show. 

15-21—Cineinnati, O. Cincinnati Auto- 
mecbile Dealers’ Association, show. 

16-20—Brooklyn, N. Y¥. Annua! Show 

16-23—Detroit. Highway and Building 
Congress 


21-2#—Bostern. Mass. Boston Automobile 


Dealers’ Association. Boston Com- 
mercial Motor Vehicle Association 
show. 


21-28—Detroit, Mich. Detroit Automobile 
Dealers’ Association, show 

27-Feb. 15—Caire, Egypt. Internationa} 
Salon 

28-Feb. 4—Chicaeo. National Automobile 
Show. Coliseum 

“8-Feb. 5—Washington, D. C. 
Automotive Trades 
show. 


Washineton 
Association 


FEBRUARY 
9-11—Springfield, I. Springfield Anto- 
mobile Dealers’ Association, show 
11-1%—Kansas City, Mo. Kansas City Mo- 
tor Car Dealers’ Show 
27-Mar. 14—New York City. Chemica! Ex 
position, Grand Central Palace 
APRIL 
26-21—Cleveland, O. Nationa! Peiroleum 
Association. 


In and About Detroit Plan. 


By Chris Sinsabaugh 
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‘going into production on the new house-to-house delivery 
| unit, and the factory is running on a five-day, eight-hour 
iweek, R. C. Kent, formerly of Kelvinator, has been placed 
'in charge of the house-to-house delivery unit. A few new 
dealers have been added recently and one important change 
made. The company’s Milwaukee branch has been closed and 
has been replaced by the appointment of a distributor, the 
‘Seefeld Motor Truck Company, of which Otto Seefeld is presi- 
‘dent. Eight special jobs have been turned out for the use cf 
regional directors, a six-wheeler, with a box body painted 
in aluminum and carrying the slogan, “Watch the Wheels 
| Float the Load.” An unusual driveaway this week was made 
iby a custamer from Bristol, Va., who drove home his three- 
| ton purchase. 


| 


* - 7 

| CADILLAC — 

| General Manager John Chick continues to rub his palms 
| together and chuckle over the way retail business is holding 
up. The first twenty days of October were better than 
|August and September. Confirmation of the way these 
higher priced cars are selling is given by a factory visitor this 
week, A. L. Danforth. the Boston distributor, who reports 
| that business in his neck o’ the woods was fine in September 
and has lasted through October. Driveaways continue to 


hold up, and the employment situation is improved. 
oe 


* Sg 
CHRYSLER 
Chrysler dealers have ordered 9,000 Plymouth sixes, and 
one of the distributors ordered 800. This support of 
Plymouth is given without these dealers having seen the car 
The factory, in consequence, feels that 





or learned the prices. 
it is necessary to increase its dealership, so plans are under 
way to add from 500 to 800 new outlets. Already there are 
more than 3,000 Chrysler distributors, and dealers and appli- 
cations already are in for nearly that number of franchises. 
Applications are coming in at the rate of twenty-five a day. 


ok 4 ad 
HUDSON-ESSEX 

Shipments are running considerably under sales with 
'Hudson-Essex. As a result, dealer stocks are going down. 
|The decrease started August 22, and since that time have 
| decreased 19 per cent. The ratio of sales to shipments from 
| August 22 to October 15 is 1.5 to 1. On October 15 the 
‘value of dealer new-car stocks was $1,533,002 less, as com- 
pared with the same date last year, a decrease of 19.8 per 
The dealership is growing at the rate of five a day 
Since August 1, after the Terraplane was 
| put out, there have been 351 new sales outlets added. Fac- 
'tory activity is governed entirely by sales, and employment 
‘is about as usual and spread out as much as possible. 


*k . 2k 
PLYMOUTH 
As might be expected, with all the big doings scheduled 
‘for next Tuesday, it looks like old times at Plymouth this 
week. Production on the new six started last Tuesday at 
the rate of 500 a day, and as the jobs come off the line they 
lare being shipped to key points for exhibition purposes. 


{ 


cent. 
| new ones added. 


| Employment naturally has picked up to an appreciable extent, 
and some of the departments are working nights. Six of the 
‘leading executives are planning to be in New York for the 
| broadcast conference Tuesday. In the party that leaves 
tomorrow will be Chairman of the Board B. E. Hutchinson, 
General Sales Manager Harry Moock, Advertising Manager 
J. B. Wagstaff, Chief Engineer N. F. Hadley, Service 
| Director H. G. Heath and Director of Distribution J. G. 
| Pound. 


* > * 


| ROCKNE 

September registrations are being closely watched by 
General Sales Manager Frank Wiethoff because of the 
'chance of Rockne climbing up a peg in the national race. As 
|of today, with forty-two states in, Rockne is in seventh place, 
| with a good chance of holding it. August lodged Rockne in 
‘eighth place. Additional cause for enthusiasm is that Rockne 
|is in fourth place in six of these states. 


* oF + 
FORD 
As far as can be learned, Ford is running five days a 
| week, with fluctuating daily production. It is said that right 
now the plant turns out about 1,200 units a day for three of 
the five days and about 500 on each of the other two. 





® Here is what @ 
the Editor 


_ put IN: 


Ranking importance of various classes 
of edttorial material by number of 
editorial items in each class... for 23 
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How Good Is the Editor’s Guess? 
A Challenging Question for Copy Writers 





Here is what the 


Reader took OUT: 


Ranking importance of vartous classes 
of editorial material by percentage of 
readers found to have read items in 
each class... for same 23 week pertod. 


week period beginning May 


7, 1932. 


MEN 








WOMEN 





1. Romance 1. Adventure 1. Romance 
2. Adventure 2. Sport 2. Mystery and Crime 
3. Mystery and Crime 3. Mystery and Crime 3. Adventure 
LIBERTY 4. Political f. Industry and Economics 4. Political 
5. Humor . 5. Political 5. Humor 
6. Sport 6. Romance 6. Sport 
7. Industry and Economics 7. Humor 7. Industry and Economics 
1. Romance 1. Mystery and Crime 1. Romance 
WEEKLY 2. “Political 2. Adventure 2. Adventure 
3. Mystery and Crime 3. Romance 3. Mystery and Crime 
4. Adventure! |; 4. Sport 4, Humor 
A 5. Sport ) 5. Humor 5. Political 
6. Humor 6. Industry and Economics | ,;. 6. Industry and Economics 
7. Industry and Economics 7. Political { 7. Sport 
1. Romance 1. Mystery and Crime 1. Romance 
WEEKLY 2. Adventure 2. Romance 2. Mystery and Crime 
3. Mystery and Crime 3. Adventure! :., 3. Humor 
4. Humor tote 4. Sport ) 4. Adventure 
B 5. Inadustfy and Economics } 5. Political 5. Political 
6. Political 6. Humor 6. Industry and Economics 
; 7. Sport 7. Industry and Economics 7. Sport 


problem: guessing what the Public likes 

to read. . . That editors are doing a pretty 
good job is indicated by the above comparison 
of editorial tastes (from the type of material 
edicors pick) and reader tastes (from the type 
of material readers read.) 


Veeder and copy writers have a common 


Copy writers have long watched editorial 
pages as a guide to copy approaches. Now, 
thanks to the Percival White Inc. investiga- 
tions inco exactly what people really read, con- 
ducted every week since May 7, 1932, copy 
writers may see how good a guide the edirorial 
pases are, may learn which appeals work best 
or men readers and which work best for 
women, may inspect their own past advertising 
appeals and see how their judgment stacks up 
wich the edicors’! 

Some Noteworthy Findings 

First, please observe that the edirors of a// 

three oa weeklies filled their pages with 


Loe oe 


Wi / 
Lf 
de a ror toeena 
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Ty 
DV eterfold 
g A 
Advertiser: Chesterfield 
Agency: Newell-Emmett Co., Inc. 
Space: Back Cover 


Acrention Value: 89% better thaa 
average page 





Advertiser: Ipana 


Agency: 
Space: 


———— 





TOUR GUMS ARE CATH ar 


Gi | fae 





Pedlar & Ryan, Inc. 
Back Cover 
Attention Value: 58% better than 
average page 





more ‘‘Romance’’ material than any other type. 


Second, note that their judgment wag good since: 

a. “‘Romance’™’ was the most popular subject with women 
readers of a// rhree weeklies. 

b. ‘“‘Romance’’ was the second most popular subject with 
the men readers of Weekly B... the third most popular 
subject with men readers of Weekly A... although ia 
nexc co last place with the men readers of Liberty. 


Third, note that the editors of a// three weeklies 
had che greater part of their editorial contents 
in the ‘Romance’, ‘*Advencure’’ and ‘‘Mystery 
and Crime”’ classifications. Which, again was 
good judgment since: 


a. These three subjects were the most widely read mate- 
rial for bath men and women readers of Weekly B aod 
Weekly A. 

b. And for women readers of Liberty . . . although men 
readers of Liberty ranked **Romance”’ near the bottom, 


behind ‘‘Sports’’, “Industry and Economics’’ and 
**Policical’’, 
General conclusions might be drawn to the 


effect that: 


0 mn cnee es 


Genuine 
Balanced 


Superhertrodyne 
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“som 
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Advertiser: Philco 

Agency: _F. Wallis Armstrong Co. 

Space: Black & White Page 

Atrention Value: §3% better thaa 
average page 


HILCO s 


a. People are people. Readers in the two million mass 
react pretty much the same. 


b. All mass editors know it . . . and supposed editorial 
variations between magazines to the contrary notwith- 
standing, actual editorial variations in poiat of real 
editorial substance are relatively non-existent. 


The formula for reaching the millions is a 
“simple one. Liberty believes it reaches them 
more effectively (as indicated by the higher 
editorial reader interest ratings from White) not 
because its substance is different but because its 
presentation is different: Dramatic. Fast. Human. 
Concise. And with every advertisement next to 
live editorial material instead of buried next to 
hidden runovers, advertisements in Liberty should 
enjoy the quarter million or so extra circulation 
that twenty-three White surveys (to date) indi- 
cate co be crue. 


_ You too can have America’s Best Read Adver- 
tisements by placing them in LIBERTY, 
AMERICA’S BEST READ WEEKLY. 


Average Page Advertisement 


in Liberty 


Per Cent of Extra 
Persons Noting 
Ovec 
Thicd 

Weekly 


47% 


Over 
Second 
- Weekly 


This Week 32% 


24 weeks 


to date 13% 47% 


(Average of White surveys) 


Projection of 

Extra Volume of 

Perseas Noting 
Over 
Thied 

Weekly 


195,019 


Over 
Second 
Weekly 
This Week 266,291 


24 weeks 


to date 244,131 


(Average of White surveys) 


133,126 
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DESOTO INVITES 


PLYMOUTH 
IS A SIX 
WITH FLOATING 


POWER 






Oe Sats pee OES. 














AUTOMOTIVE DAILY NEWS, SATURDAY, OCTOBER 29, 1932 q 





YOU 10 LISTEN 


TUNE IN 1 P.M. TUESDAY ON BIG NEWS ABOUT PLYMOUTH —THEN 


WRITE FOR THE SWELL DE SOTO AND PLYMOUTH STORY 


F*o™ 1 to 2 o'clock and from 3 to 3:30 
o’clock Tuesday afternoon (E.S.T.), 
7,232 Chrysler Motors dealers will attend 
America’s first Radio Business Conference. 


The big news is Plymouth! Big-time 
talent will be on the air. Meaty facts . 
inside stories feature the program! Millions 
of car owners will listen in. Everybody in 
the automobile business will cock both 
ears. So DeSoto invites you to listen and 
think of your own situation next year. 


Every word .. . every thought packed 
in this Plymouth Program vitally affects 
your own personal interests. You'll hear 


about Plymouth’s new Six with Patented 


Floating Power. You'll thrill to the amaz- 
ing enginecring story behind it. You'll 
learn all about Plymouth’s new aggressive 
sales policy and dealer franchise story. 
You'll get the inside story of Plymouth’s bold 
bid for First Place in the Low-Priced Field. 


But that’s only half the story . .. DeSoto 
has a great story, too! The combination 
of DeSoto and Plymouth makes this fran- 
chise one of the most valuable and desir- 
able in the entire industry. 


This year in retail deliveries DeSoto 
jumped from 14th to 9th place in the first 
. . Plymouth has 


nine months. This year . 
enjoyed phenomenal success. The new 


Plymouth is out to set the pace in the Jow- 
priced ficld. DeSoto will again be sitting 
pretty next year—will again lead the in- 
dustry with Smartness at Low Price. 


There's a combination ...a winning 
team with everything it takes to make a 
dealer and his men make money. Tune in 
the Plymouth Program your local 
Columbia Network Station ...1 P. M. 
(E.S.T.)Tuesday. Get that part of the story 
on your radio. . .write to DeSoto for the rest. 
Communicate with 
ROY PEED, General Sales Manager 
DESOTO MOTOR CORPORATIODRI 


Division of Chrysler Motors + Detroit, Mich. 


PLYMOUTH RADIO PROGRAM 





BIG-TIME TALENT! You'll hear Lowell 
Thomas... he’ll be Master of Ceremonies. 


S 


COLUMBIA NETWORK _ 1 to 2 and 3 to 3:30 P. M. (E. S. T.) Tuesday, Nov. Ist 








DRAMATIC THRILLS! Barney Oldfield 
will be there... breaking another record! 





INSIDE STORIES! Engineer Fred Zeder will 
give you Plymouth’s whole “inside story.” 















—— 
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| Production -- Engineering -- Factory 


A. S. M. E. TECHNICAL 
PROGRAM FOR DEC. 5-8 
IS NEARLY COMPLETED) Come, 





New British Hydraulic 
Transmission 


In the current issue of Motor; valve and band brake it com- 


Transport, a British magazine de-| prises two sets of dogs, sliding und | 
voted to motor truck interests, there | fixed, which, when disengaged, are | 


is an interesting discussion of the | prevented from re-engaging by the 


unit is designed to give a control| ring carried on one member of a 


combination that will facilitate gear | freewheel device. The edge of the| 


shifting and eliminate some of the | baulk ring is coned and engages 
important drawbacks in the ordinary | with a correspondingly coned face in 


clutch and gearbox, the outer race of the freewheel. | 


” 2 ve oos ‘e secure t » | 
The fixed dogs are secured to the} ranged by the Applied Mechanics 


Division as 


The following is the transmission 


xf the new Salerni transmission: searbox shaft and carry the inner 


The main features of the new ar-| race of the freewheel. By this ar- 
rangement are a Salerni hydraulic | angement, when the dogs are sep- 
transmitter or fluid tlywheel, which | 4tated they are prevented from en- 
takes the place of the ordinary |$@sing so long as they are rotating 
clutch, and the Salerni mechanical} at different speeds. When, how- 
‘oupling that is installed behind | ever. the speeds of the members 
the gearbox. In many respects the | Synchronize the baulk ring is car- 
Salerni fluid flywheel resembles that | ried round and no longer! prevents 
emploved by the Daimler company, engagement, 
though it, incorporates an additiona! Though the gearbox may be of 
feature in the form of an annular- | the ordinary sliding type the oper- 
shaped valve which can be actuated | ation of gear changing is rendered 
by a pedal so that it baffles circula- | extremely simple and easy, and ad- 
tion of the oil passing from the} ditional advances, which all drivers} 
driving to the driven member of| Will appreciate, are gained. The| 
the flywheel. Applied also by the / control connections from the pedal 
pedal is a contracting band bfake already referred to are so arranged | 
splined on the gearbox driving shati | that the first movement of the pedal | 
though enclosed in the flywheel|slides the annular valve forward, | 
housing. |thus preventing the transmission of | 

The mechanical coupling consists | torque from the driving member of | 
of a special design of dog clutch, | the flywheel to the driven member. 





annual 


technical program for the 
meeting of the American 
| Society of Mechanical Engineers, to 


ate salerni ransmissi “hi sliding dogs bearing against a baulk} a . 2 
latest Salerni transmission, This | sliding ; S | be held December 5-8, in New York 


city, has now been practically com- 


pleted, and a preliminary review of | 
| the program shows many sessions of 


outstanding merit. 
In the program are three sessions 


symposium on work- 


ing stresses that promises to be of 


unusual 
gineers. 


value to designing en- 
The first session on work- 


ing stresses covers strength theories 


and fatigue, 
from well 


the effects 


while 


stresses due 


containing four papers 
knowh authorities. The 
second session covers stresses due to | 
of high temperatures, 
third session discusses | 
to impacts, and closes | 


with a summary of all the matetfial 


presented, 


including suggestions on} 


the choice of working stresses. 


The Mangement Division leads all | 
others in the number of sessions in | 
| Which it is co-operating or sponsor- 


ing. This division will sponsor three 
sessions of its own and is co-oper- 
| ating in two others. Of particular 
| interest will be the sessions cover- 
jing surplusses, long-time planning, 


a associations, industrial man- 


which in the new transmission can! As the pedal is further depressed| geement and a ten-year review of | 


be disengaged by depressing the } 
pedal which controls the annular (Continued on Page 10) 


(Continued on Page | 19) 


‘CUMULATIVE NEW PASSENGER CAR 


| UNIVERSAL IGNITION. | 


| putting on the m: 





CABLES 


n Taylor 


Bat 


Kansas City, 


irket 





HYDRAULICALLY FED 


DRILLING UNIT 


Mo. is NOW| The Hoefer Manufacturing Com- 


tery Supply 


a dealer’s | pany, Inc., Freeport, QL, 


is building 


cabinet assortment of universal igni-|a series of self-contained hydrauli- 
tion cables and a 
with twenty-one compartments. This | These units can be b 


cabinet co 


ntains an 


counter cabinet 


cally fed drilling units. 


assortment of | isting equipment or can 


jeighteen different lengths of finished |in any number or size 


cables, co 


rrectly 


proportioned to|bases. A rapid appro 
give complete coverage for all cars.|rapid return with stop 


The three remaining compartments | the standard cycle for t 
provide space for 


and rubber 


nipples. 


bras. 


To fill an order 


s terminals It is possible to make 


uilt into ex- 
be attached 
to suitable 
ach, feed, a 
or repeat is 
he machine, 
the unit re- 


|ciprocate continuously at the rapid 


| the dealer checks on chart to get de- | ‘traverse rate of 40 inches per min- 
reads across columns on | "te in both cirections. 
ecked and withdraw from | /0r honing operations. By turning a 


sired car, 
the line ch 


the cabinet 


The result 


|The company also 


ber’s cabine 
and all nec 


The Serv 
pany, Albic 


bulldog caster 
satisfactory 
jfor use under 


*t assortment of 600 cables 
"essary acce 


ice Caster & Truck Com- 
yn, Mich., is offering the 
designed : 
running gear assembly |Company, Dayton, O., is 
truck bodies. The|2 zone line marking 1 
junit is made of drop forged steel so | Putting down the safe 
that are now so widely used on 
highways throughout the country 


all items listed therein. 
is a complete ignition 
cable set ready to instal on the car. 


puts 


|} as to be unbreakable. It 
|bined ball and Hyatt roller bearing 
assembly to give it ease of perform- 
}ance under heavy loads. The casters 


ssories 


to the rapid traverse ra 


out a job- rhe units are to be pre 


This is done 


}Kknurled screw knob the feed rate 
|may be regulated to any amount up 


te. 
»duced vary- 


ing in size from those powered with 
a one and one-half horse power 
motor up to ten horse 


SERVICE BULLDOG CASTERS?" 
‘aie de ZONE LINE MARKER 


power ca- 


to give a The Simons Paint Spray Brush 


has a com- 


and abroad. 





putting out 
machine for 
ty divisions 


are furnished in one size, but with | CLASSIFIED ADVERTISEMENTS 


| the choice of two different types of 
‘Weeeee, both Hy: att equipped. 


} IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising Service, Springfield, UL, and 
Some of this data has been published previously, but is given here complete for the convenience of 


Returns for today: Maine, 


New York city, are included in the New York state total. 


In this table, 45 states and the District of Columbia 
AUBURN ¢ GROUP 








States 





Chrysler 
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Cadillac 











GENERAL MOTORS GROUP 


La Salle 
Oto | 



























































Alabama | L| | 4 2 2 24 324319) | yt) | 265) | 3s 283 
Arkansas | 1| | 1] 2 Ct‘ ;*‘C CS‘ _32{ 158| l 158 | 5) 1| 149 2| 4 161 
Arizona 1 | | 4 1 3 13] «7 | 9713) 45 I 4d 75 
California | 95| ii —-—SSGS*=~«wST,SCSC*«iCGB 120 455) 875) 2426) 30| 2456 | 189| 39 993) 22 94) 160| 1497 
Connecticut | 14 ] 14,36) 34 20 —«i168 258 | 302) 3) 305 | 53} il 280) 3 24 71 447 
Delaware } | | 5| 2 2; —SCt« 30} 73| 7 73] 10| 1| 60) 1 6) 10) 88 
Florida _ | 9| ] 9 25 8 9) «BO 122] 410) 1 411] 17| 4 303| 2| 13 33| 372 
Georgia | 1 | 1| 14) 7| 19| 53| 93] ~—-468) 1| 469 | 36) 2 378) | 14| 36 466 
Idaho ; dj a 2 2) 2] 6 i ___ aaa 39 | 2i 1 44| | 4| 2 53 
Illinois | 61| 1 62} 82 115 84, «595 876, «1291; | 1316 | 99| 25) 967| 34 103; 165| 1393 
Indiana | 29 ] 29 | 37) 74 38] «238 387 | 725) 4| 729 | 49| 3) 554 1 48 70| 724 
Iowa | 6 1) 7 23 12) 22; «106 163] ——«488) 2 490 | 24) 2 470) 1 33| 53 583 
Kansas" | 13 13 | 16 16 —S—CO|t*«i 200 | 652} 4| 656, 28 2 550 5| 27| 66) 678 
Kentucky “| 7 7) +13) ~—o24 26 133 196 | 371 3 374 | 12| 2 363 2) 10 21/ 410 
Louisiana | 8) | 8| 1| 10 25 39| 75 | 423 | 1| 424 | 17| 2} 404 3 15; 22 463 
Maine | iJ | ee aC~«@ 59 si] =—140,—ti‘(i‘é‘ 142 | 22/ 166) 2| 15 45 250 
Maryland [| 15) 0 i6f 19 24; —SOt«dB 93| 149,423, —SsCSd 423 | 33] 3] «505 ce 613 
Massachusetts | 36. ;  36{ 69) 64, 56 368, Sov) 920) #23; 943) 146) 13 778) 13] 97 179 1226 
Michigan | 16| | 16 | 47, +65, 43) 285i 440} -«:1310;—SCsid' 1321] «67/8 715) 16) 104| 140] 1136 
Minnesota | 7 7| 223; «+21; #48 148) 209 | 434,  ~«3) 437, 3) 483; 3 36) 43| 603 
Missouri — | il i 12| 27) 62; -39)~—~—=«287 415] 899, ~~ 907 | (a 5| 67) 74) 985 
a sk Lh Ld hr a 30} a 80 | 8) | 69 1 5 10| 93 
Nebraska { 4| co ae i6—rtCTtt‘(‘ézsShYT2OSOC' O}U€0€©€©}©€UGIY™ CSOG,CSM | 309 | 16) 5) 235 4| 20,41 32t 
Nevada 3 | 3| 3) 3~C*«~“‘«‘ 12 21} 51; Sis 52| 5 | 42 2 2 8 59 
New Hampshire | 2 | 2] 11| 7 3 48 69, —«d129j—' (tid 130) 17) — aw 5| 19) 167 
New Jersey ‘| 35 35] «76 ry nS 334 547, 919, 925 | 152 23 823 17| 82 149; «1246 
New Mexico oe | | 2 73  # «| 10| 57) sv, ss 1 _53| =f a 61 
New York ‘| 126 1) 127,268) —SsY 200, «1158; 1885] 2534) 57 2591, 526) 80| 2224, S58 279,360 3522 
North Carolina | 6 ‘| 6| ya) 11 66| 112, —«497 Qi 499, «214 2 416 ~~ 14| 18) 467 
N. Dakota —s«| , Ee ae: a ae a 24| 32) say 114] 6 l 99) x 6| 1| “112 
Ohio | 55 | | 55] 84 126) 81; +519 810, 1314) | S320] B|_ 956 15| 99) 145) 1318 
Oklahoma si 18 “18{si4 “29, ~C*«CD 126| 218] «589 | 3| 592] 53, 6) 719) 1 27; «G7 873 
Oregon | 2 l 2| 7 3OC~té‘t«S 25] 48} 152/ 4| 156] 14) 92) 12| 10) 128 
Pennsylvania | 71 | 71 | 211) 182 137] 881, —«sai1| 1798; 17| 1815 | 242 28, 1484] 32] —«189) 290) 2265 
Rhode fsland | 6| 6| 11| “| ~~SC&MA 64) 107] 134| l 134] 30) 3| | 3] 48| 178 
South C arolina | 3! l 3| is ee 31) 52] 314, 315 | 5| l 219) 1) 3| 14 245 
South Dakota | | | 7 1 7, 25] 40 | iy] Ci | loys 126 128 
Tennessee | 5 l a a ae 86] —s288j 200] 5 2; 312 14 17| 369 
Texas | 37 | 37, Ss 50; «67; ~S«é085 393] 2050) 12) 2062} __—«:128 6| 2058) 7| 46| 142 2387 
Utah aces ] 1|_ | ne ee 31] «2 l | _‘5i 1| 66) ] 5| 11| 88 
Vermont 3 l 3] 4 5] 4 31 44| 77 i] 78 | 11] 2 67| 11j 14 105 
Virginia te 4 | 4| 14, S35 31| 88| 168] _—744| 2| 746 | 30) 3] 508) 3| 21| 64 629 
Washington | —«5) 5} 16 #4415 ii) 66 108 | 248) 1| 249 | 29| tf 152) l 16 30 228 
w est Virginia | 4| | 4| 16 T 29) 83) 135 271| 1) 272 | 10) 2; 209) | 9) 21| 251 
Wisconsin | 14| 14| 2i|_——«33| 30; +185, ~=~~SCSC«OGD 432| 1| 433 | 4l| 6413} 8| 49| 61 578 
Dist. of Columbia eee 5) ' | 329) #3 ; 25] 2| 17| 60) 345 
Line Total 25970| 243} 21060) 273| 1689) 2877| 


Group Total ] | I 755 | | | | 





11974 | | | 


26213 | 
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aquipment--- Development | 





New Pit Light 








Designed for use in pits where, of cast aluminum with two heavy- 
various forms of automobile service |duty molded rubber gaskets that 
are performed, such as dealer estab-| seal the joint between the cover, 
lishments, greasing stations, etc., a | frame and body fixture. A brass | 
new product known as the Reverse | ring is used to hold the glass in 
Service-Lite is just announced by | place, with brass screws a'so em- 
the Kevere Electric Company of | ployed and the entire construction 
Chicago. lis rustproofed. 

Features listed are ease of insial-| An especially emphasized point is 


Jation, simple access for cleaning or | the reflector, which is so designed : 
angular 


changing of light bulbs and a co: | to give a forty-five-degree 


struction that eliminates vibration. | }ight from horizontal. The glass | 

The new Service-Lite has a body | cover has been strong enough to 
a ~ {eliminate the need of a guard 
CLASSIFIED ADVERTISEMENTS | Tests show that the glass will not 


IN THE AUTOMOTIVE DAILY 
_ WS BRING Beew LTS 


| are __lare dropped upon it. 





| break if stepped on or if light tools | 


| V-8 FORD TOOLS 


The Truth Too! Company, 
| kato, Minn., has 
new line of tools designed especially 
for servicing the model 8 Ford car. 


These are as follows: A thin wall | 
connecting rod socket; piston pin 
inserter; generator spanner wrench 
used under the generator to ralse 
and lower it when making an ad- 
\pstment on the fan belt: main 
bearing bolt holder, which holds the 
main bearing bolts trom above to 
enable the mechanic to do the job 
alone; a carbureter wrench; a valve | 
cuide remover; valve grinde) 
guide: a king pin pusher; a king | 
pin pusher square; a valve spring 


assist in and replacing 


springs. 


LOCK RING GROOVER 


Circle 


removing 


Produc Company. 
Cleveland. O., is putting out a néw 
lock ring groover offered in models 
for use on Models A. AA and V-8 
This is a specialized tool built for 


The 


|the job of grooving In operation 
| the too] is inserted through the pis- 
;}ton and the crank is turned. The 


|same motion that rotates the handle 
linstantly and automatically raised 
s|the tool stee] cutter to engage the 
metal of the piston, turning out in 
a few turns a perfectly accurate 
|groove, placed exactly right, it is 
claimed. Metal chips cannot clog 
ithe operation, they being received 
in an ample relief. Cutters can be 
‘removed for F arp ning. 





Man- | 
just brought out a) 


cumpressor and a spring spreader, tO | jnders 





‘Rotating Air Cylinders and ; A. §. M. E. HAND BOOKS | 
Adapters A.S.A. Standard ON METAL CUTTING 


The proposed Standard for Reo- 


Machine shops should be en- 
tating Air Cylinders and Adapters | abled te increase their production 
has been approved as an Ameri-| from 50 to 100 per cent. if a plan is 
can standard by the American) successful that was initiated at a 
Standards Association and will be} recent meeting in headquarters of 
available shortly in pamphlet form. the American Society of Mechanical 

This standard was developea to | Engineers. 

obtain interchangeability of dif-| 4 research committee of the so- 
|ferent makes of air cylinders on the | O€ty proposes to compile a series of 
spindles of machine tocls without handbooks that will make readily 
|changing the adapter or draw rod | @vailable to shop superintendents, 
| It contemplates four sizes of adapter | foremen, etc., authoritative data 
|applicable to the standard air cyl- with respect to feeds and speeds at 

which range from to 99 | Which machines should be operated 


in cutting each kind and grade 
metal with each 


| inches in diametei All dimensions | of 


jnecessary to full interchangeability | 7 : kind of commonly 
lof the air cylinders. the pull and| “Sed cutting tool. The principles 
stress data at 100 pounds per square advanced by Frederick Taylor and 
linch air pressure for the several | C28") Barth are to be the basis for 
|sizes of cylinder and detail] dimen- | ese handbooks. Several of those 
lsions including drilline layout for | Who were associated with these* 
\the three adapters are set forth, | Pioneers during their active days 
|}are on the committee 


At the meeting the committee de- 
cided to concern itself primarily with 
the compilation and publication of 
| existing data, limiting experiments 
to those necessary to fill in gaps oer 


ADJUSTABLE PISTON 
EXPANDER 


Shey aa & Moore, Inc a ™ lanc./¢lear up apparent inconsistencies 
|O., are offe ring to the trade a me W found therein Carl Barth wil] be 
adjustable piston expander. This | asked to assist. in interpreting and 
levice “ . ¢ led ‘ ; ace - 
device can be expanded to .020 if) applying the principles advanced in 
; necessary. It supports the piston | ‘Taylor's “Art of Cuttine Metals.” 
‘ 1 , . g & 7 ar 2 . . were 
j one . nts collapse It is ad-| as well as in his own supplementary 
| justable ana enables the mechanic | ; articles published in Industria] Man- 
) to expand each piston to the thou- | avement during 1919 and 1926. At 
sandths of an inch required for a | 

perfect it. (Continued on 10} 
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Metropolitan district figures. 
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A. S. M. E. HAND BOOKS 





ON METAL CUTTING 


(Continued from Page 9) 


the same time an exhaustive and 
critical review will be made of the 
existing published literature and of 
such unpublished information as 


can be obtained from industrial | 


plants 


The project is the outgrowth of a} 
suggestion made several years ago 
by King Hathaway, consulting man-| 


agement engineer, and he has been 
appointed by F C Spencer, chatr- 
man of the special research commit- 


tee on cutting of metals, to head up 


the sub-committee which will direct 
the work. The other active membets 
xf the sub-commiitee are L. P. Al- 
ford, F. H. Colvin, J. C. Carlin, R 
C. Deale, R. E. Flanders, W. W 
Nichols, G. E. Schulz and R. T 
Kent The following have agreed to 
act in an advisory capacity: K. H 
Condit, M, L. Cooke, C. N. Lauet 
Admiral S. M. Robinson, F. J. Millet 
Erik Oberg, C. M. Schwab and W 
A. Viall 

It is anticipated that a small stalf 
will have to be eventually set up to 


handle the detailed work. Prelim-| 


inary estimates sets the time of com- 
pletion at two years and the cost 
at $30,000 a year 


The committee will appreciate, 


constructive comments on its pro- 
posed program and_ particularly 
proffers of unpublished data that 
might be helpful to it. These should 
be addressed to King Hathaway, 
chairman, sub-committee on metal 
cutting data, at society he: nage arters 


ONE OF KE NT GARAGE 
CHAIN CHANGES HANDS 
New York, Oct. 28.—The Columbus 
Realty Corporation has taken the 







States 











Alabama, 1921 _- l l 2] 6 ) 1 
Arkansas, 1931 [| | | 38 1| 22 
Arizona, 193t 4 9) 8 10 
California, 1931 | 200, 201] «285, —S—«227SCA 
Connecticut, 193 L |. 39 2 41] 71 a7 o3 
Delaware, ’31 | 2 2| 15 4 3 
Florida, 1931 {| 22s 23, ~+«30 i 19 
Georgia, 931] 16 YS i3i/ ~—ti‘ié 
Idaho, W3i | - a y, mam 
Illinois, 1931 | 120 13 133 | 247 165 209 
Indiana, 1931 | 68) S—CiSG 4) +117) 134, #125, 
Towa, 1931 | __20 L 21]. ~«63 22; —~St«G 
Kansas, 1931 | 12 a Cs a” 
Kentucky, 1931 | 1G |. —_— 19 62 287 
Louisiana, 1931 tae — 8] 27, ~«20 26 
Maine, 1931 | 14| 16 9 20 
Maryland, 1931 | __‘14| 14, ~«46 20~—S—COB 
Mass., 1931 | 4 °&«5| +f 146) 67 ii 
Michigan, "31 { 22 5 47] ‘161 99 228 
Minnesota, 192 s 2 ' a) 1 21) 62 22 34 
Missouri, 1931 | 47 4 SL] «286 60 92, 
Montana, 1931 _ Se - 2 | 2 14 5 5 
Nebraska, 1931 | 10 10} 19 11 23,5 SS 
Nevada, 1931 I Poe ae ; 7| 3 3 2 

N. Hampshire, sy 9 9] 17 7 13 
New Jersey, 1931 | lll; 4 115] 65 54, ~«21:25 
New Mexico, 1931] | . «a 4 
New York, 1931 |__ 10 300 | 91 234 353 

N. Carolina, 1931 | 140 CS 14| 59 2; —S—C« 

N. Dakota, “31 [i a. tl 10 a; 
Ohio, 1931 ji 222; 14] 148 
Oklahoma, 1931 | i2 l 13] 19 6 41 
Oregon, 1931 | 5 7| 29, + +24) ~~ ~+«24 
Pennsylvania, *3h | oe 7 2 159 | 442 ~~ 200). 324) 
Khode Istand,"31 | 16 | 16 | 48 45 25 

So. Carolina, 1921 | 5| 5 | 15 a. ua. 
So. Dakokta, 1931 | RE ee ii 
Tennessee, 1931 ae 15 ea 16 | 30 6 25 
Texas, 1931 | 23 1 24] B6 67 81 
Utah, 1931 aa 6 6| 8 6 10) 
Vermont, 193k | 7 | 7] 10) 5| 10 
Virginia,~ 19st | 38) | 38 | 64) 68) 46 
Washington, 193 3h | 15) “a 15] 37) 50| 30 

w. Virginia, 1931 | 15) 1| a a lier oe TT -a.6hOhUuae 
Wisconsin, "$1 * ee a 31] 82 51| 78) 
Dist. of Col, 1 20) . a a a a 


Line Line Tot'l, 31. "31 = | 
Group Tot'l, "31 | } } 


*Not in production, 


_AUBURN GROUP 
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title from the Ley Garage Corpora- 
tion to the 24-story parking garage 
at the northeast corner of Columbus 
Avenue and 6lst Street. The prop- 
*rty was taken subject to a mort- 
gage of $800,000 by the new owners, 
who will operate the structure. The 


building was put up by the Kent} 
| Garage interests, being the second 


»9f its chain of parking garages 
planned here. 


ANNOUNCES EXPANSION 
IN SPECIALIZED SERVICE 


Wire Wheel Repair & Sales Com- 
yany, 252 Central Ave., Newark, 
N. J., announces its appointment as 
jistributor for Multibestos Brake 
Linings in Northern New Jersey. 


This company is offering a new type 


xf Service on all brake problems to 
{leet operators that has not hitherto 


been available in this district. Its 


»*xperience in serving fleet operators 
vith other replacement materials 
uggeste ra the value of being able to 
yffer xecialized service on brake 
probl ms. 

In the distribution of wheels, 
ixles and boosters to fleets, I have 


found,” says Mr. Fround, president 


x— the Wire Wheel Repair & Sales, 
‘that operators are interested, pri- | 


marily, in keeping their cars and | 
trucks in continuous operation with | 
;}a minimum of maintenance expense 


ind trouble. I have found that by 


the use of specialized salesmen, who 
understand the operating difficulties | 
| which proved so popular, 
annual a 


xf tleet owners and who can actu- 


ally put on their overalls and service 
the — I can render a service to 
ile accounts that is appreciated. 


In addition. I always maintain a | : 
large stock of materials so that 1|CONSOLIDATION ENJOINED 


BY JERSEY COURT ORDER 
Jersey City, 


1m always able to give immediate 


shipment. In adding brake lining | 
to my line I shall follow the same | Kelly -Springfield Tire 


procedure and the Kelspring Corpo Corporation, 






Chrysler 
De Soto 
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A. S. M. E. TECHNICAL 
PROGRAM FOR DEC. 5-8 | 
IS NEARLY COMPLETED 


(Continued from Page 8) 
management progress. 
will also be given 
}analyzing manufacturing operations | 





3; Sponsoring two se 
co-operating in a third 
steel division is sponsoring 


essions deal with power 
materials handling, 


central-station | 
aeronautics, 


lubrication engineering 


five years the com- 
| inittee on meetings and program has 
making strenuous 
improve the manner in which papers 
|are prese nted ee the soc lety. 


‘ome by Dr. S. 
ion Tucker of the Polytechnic Insti- 
tute of Brooklyn on “f 


talks ‘has been 


We ana ay and Thurs ay mornings 





CUMULATIVE NEW PASSENGER CAR 


__ CHRYSLER GROUP 






_ FORD GROUP 


Plymouth 
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New Jersey corporations, have been 
enjoined by Vice-Chancellor Bige- 
|low from effecting a consolidation, 
j}and the two corporations, their di- 
lrectors, officers, agents and attor- 
neys were directed by the court to 





|show cause November 17 why the | 


j}restraining order should not be con- 
itinued. The defendants were par- 


stock or bonds of the alleged con- 









BRN. HYDRAULK 
TRANSMISSION 


(Continued from Page 8) 
the dogs of the coupling are disen- 


|gaged, so that there is no driving 
ticularly enjoined from issuing any | 


fconnection between the engine and 


| solidated corporation in an attempt- propeller shaft and gearbox. The 


ed confirmation of an agreement 
ilready made. 


MOONEY BRINGS BACK 
REPORT OF DEFINITE 


EUROPEAN PROGRESS 


(Continued from Page 1) 


enough, and that it 1s tinie for all 
hands to take a turn together at 


s,| the oars. 


After chasing the rainbow of na- 
tional isolation and national self- 
sufficiency for so many months, 
there is a growing belief today that 
this brand of political philosophy, 
for which the name ‘autarchy’ has 
rather approximately been invented, 
is a snare and a delusion. Business 
men and politicians alike are begin- 
ning to realize that international 
co-operation and international trade 


-| are, after all, the two essentials to 

|complete economic recovery The 
*|}Lausanne agreement bears eloquent 
| testimony to this conviction, and the 


eagerness with which the world eco- 
;nomic conference is awaited is fur- 
ther proof that people have at last 


|decided that they want to crawl 
;}out of their shells and start ex-| 
|changing goods with each other 
} again. 


band brake is applied when the pedal 


| is depressed still further, causing 
| the gears to become stationary, so 
Ithat a foolproof gear change can 


be made quickly and easily. 

The depression of the pedal is 
made against the action of a spring, 
und when the driver relieves the 
foot pressure it commences to rise 
and the band brake is first released 
The coupling does not engage, how- 


lever, as the two sets of dogs are 
been rockea by dissension long | 


rotating at different speeds. Under 
these conditions the annular valve 
prevents torque being transmitted 


;and the driver can freewheel, the 


pedal being maintained in the partly 
raised position since the dogs of the 
coupling are held apart. If the 


driver now accelerates the drag in 


the fluid flywheel speeds up the 
driven member, with the result that 
the speeds of the dogs on the coup- 


| ling synchronize, permitting them to 


engage. 


people of Europe are beginning to 
give practical effect to this very 
normal human desire to trade and 
prosper. A noticeable increase in 


|confidence exists in many quarters, 


and business is already improving 
in many directions. If the new spirit 
of international co-operation which 
seems to have fired the ambitions 


lof the European business man con- 


tinues to spread, as I sincerely hope 


‘And I can say very definitely | it will, I foresee a very satisfactory 











thi ut, among the mselves at at le ast, the! » the "improvement in the perice in the period ahead.” 


This table is repeated for comparative purposes only. 
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La Salle 
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iT SALESMns sHIP 
rUUND BEST PARTS 
SELLING PLAN 


(Continued from Page 3) 


item he sees that he thinks he might 
want, and, after a few minutes of 
bargaining, the piece is 


moved from dealer to 


Swaps also are sometimes 
and, because Mr. Anderson and his 
assistants know better what i 
demand among motorists in ge 


than does the individual 


the company, almost invariably, 
comes out ahead on such trades. 
In the same space with the bar- 
gain counter is a set of display racks 
for horns. Every dealer knows that 
horns are not very good sellers these 
days, but by keeping his horns be- 
fore the customers’ eyes and dis- 
Playing them in a novel fashion Mr. 
Anderson has been able to 
quite a few of such accessories. T 
horns are mounted on pyramids, and 
beneath each horn is a button which 
the customer can press if he wants 
tc hear the tone. The impulse to 
press the buttons so prominently 
displayed and hear just what each 
of the horns will sound like is al- 
most irresistible, and many ¢ 
tomer who has been attracted 
the display merely by curiosity has 
gone away the owner of a new horn. 
This same prominent display method 
is often used when a new 


being introduced. 


Mr. Anderson is a past master of 


the art of utilizing floor 


the best advantage and 
arrangement. In fact he designed 
the building his company 
occupies Because the contractor 


insisted on putting up 








AUTOMOTIVE 


| ‘ 
conventional for garages ihirteen 


years ago, Mr. Anderson took the 
job of designing the building in 


hand himself. The result was &| 
| garage 66 by 133 feet which does 


not need artificial lighting from 8) 
a, m. to 6 p. m, except during the | 
late afternoons and early mornings | 
of the darkest winter days. This | 
was achieved by putting two rows) 


| of skylights in the roof, and giving 


the latter a slight slant so that the 
rays of the sun would not reflect | 
directly on the floor of the building. 
The place is equipped with a sprin- 
kler system and secures the lowest 
possible insurance rates. 

The Omaha garage man is a firm 
believer in the saying that “clothes 
make the man,” and he applies the 
theory to his business, which has 
an imposing front and a spick and 
span interior. Two trucks are 
operated by the company and both 
are kept in the best condition of | 


paint and repair, as the proprietor | 


considers them in the light of | 
traveling billboards as well as mere 
conveyances. The service truck is 


equipped with a de luxe delivery 
body. This job is especially at- 
tractive and it regularly covers the 


twenty-five counties in eastern | 
Nebraska and western Iowa where | 


Carl A. Anderson, Inc., distributes 
Exide batteries, 


GENERAL AVIATION ELECTS 








Wilmington, Del., Oct. 28.—At aj 


meeting of the stockholders of the 
General Aviation Corporation here 
the following directors were elected: 
Ernest R. Breech, Fred J. Fisher, 
A. HH. G. Fokker, Harris M, Han- 
shue, H. M. Hogan, James M 


Schoonmaker, Jr., John Thomas | 


Smith, Edward R. Stettinius and C. 


fashioned ty pe | of building that was 'E. E. Wilson, 


ee 
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HIGHLIGHTS 


PIERCE-ARROW 
New York, Oct. 28.—Pierce-Arrow 
|Motor Car Company and Subsidi- | 
| aries report for the nine months 
j}ended September 30: Net loss after 


‘depreciation, interest, taxes and} 
;other charges, $1,706,748, contrasted | 
| with net profit of $226,435, equiva- 


lent to $3.16 a share on 71,500 $100 


| par, 6 per cent. preferred shares, | 


last year. Quarter ended September 


/30: Net loss after charges, $634,414, | 
jagainst $878,800 loss in preceding 
|quarter and $195,277 loss in third 


quarter of 1931. 


CLARK EQUIPMENT 
Buchanan, Mich., Oct. 28—Clark 


Equipment Company and _ subsidi- | 


aries report for the nine months 
ended September 30 a net loss of 
$512,657 after depreciation, interest, 
minority interest and $1:5,357 loss 


_}on securities sold, etc., against a net | 


: |profit in the first nine months of | 
a standard Ford pick-up, while the | PE soi ia ae re 
second vehicle is a new Chevrolet | 1931 of $73,786, equal, after dividend 


requirements on the 7 per cent. pre- 
ferred, to 5 cents a share On 243,816 
shares of common stock, 


PITTSBURGH SCREW 


Pittsburgh, Oct. 28.— Pittsburgh | 
| Screw and Bolt Corporation reports 


for the quarter ended September 30 
depreciation, interest, etc., to com- 


the third quarter of 1931. For the 
nine months ended September 30 the 
net loss was $621,727, to compare 
with a net loss of $208,354 in the 


| first nine months of last year, 


REYNOLDS METAL 


New York, Oct. 28.—Reynolds 
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depreciation and taxes, equal to $1/in the year, 
for further 


a share on the outstanding capital 
stock, compared with $1,259,179, or 


| $1.64 a share, for the like period last 


year. Earnings for September were 


| 1912 cents a share, compared with 
11% cents a share for 1931, 


WESTINGHOUSE AIR BRAKE 
Pittsburgh, Oct. 26. — Westine- 


| house Air Brake and subsidiaries 


report for quarter ended September 
| 30 net profit of $428,848 after dcpre- 
ciation and Federal taxes, equivalent 
to 13 cents a share on 3,172,111 no- 
par shares of capital stock. Thi: 
compares wiih $222,934, or 7 cents a 
share, in the prececing quarter and 
$649,640, or 20 cents a share, in the 
third quarter of 1931. For nine 
months ended September 30 ne 
profit was $1,031,376 after charges 
and taxes, equal to 32 cents a share, 


comparing with $2.603410, or 82) 
lcents a share, in the first nine 


months of the preceding year. 


STUDEBAKER 
New York, Oct. 28.—The applica- 


| tion filed by Studebaker Corporation 


with the New York Stock Exchange 
in connection with the iisting of 
securities to be issued in the acquisi- 
tion of White Mctor Company re- 
veals that in January of this year 
White acquired by purchase all the 


physical assets of Indiana Motors | 
| Corporation, including plant, inven- 
a net loss of $187,801 after taxes, | 


tory and finished product. On Jan- 


| uary 30 it was announced that White 
pare with a net loss of $127,502 in | 


Motor had contracted to market the 
Indiana assembled trucks through 
the White dealer organization. 


COPPER PARLEY 
New York, Cct. 28.-—The meeting 
of world copper producers, which 
was to have been held early next 
month, will be held in New York 


Metals reports for first nine months} around November 15, it was learne d| 


net income of $772,627 after interest,' vesterday. As ai the meeting earls meeting early | 
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GAS PRICES 
New York, Oct, 2 


States motor Br ade 


NATIONAL STEEL 

28.—National Steel 
Corporation and subsidiaries report 
for the quarter ended September 30 
| net profit of $15 55, nae after interest, 
depreciation, 
minority interest 
2,156,832 no-par 


New York, Oct. 


common stock. 
| $560,999 profit 
jin the preceding quarte: 


}third quarter of 1931. 
» months ended 
corporation 


profit of $3,774,610, « 
corresponding period of 1931, 


’ he anticipated “ 
| Pany s net earnings for 1932 wil] exe 
requires 
75 cents a share 


NON-AFFILIATED MANUFACTURERS 


Packard . 
Miscella- 















































plans will be discussed 
curtailment of produc- 


in all countries until demand 


reduction of 
inventories of the refined meial, now 
estimated at more than a year’s sup- 


~The average 
price of United 
gasoline in nine 
United 
States was 5.896 cents a gallon on 
5.453 cents the 


year 


Jones statistical 

The average service 
exclusive of taxes, in 
i62 cities was 12.804 cents a gallon 
22, compared with 12.563 
week before 
cents a year ago 


12.088 


and 


gone to 7 cents a 
shares of 
This compares with 
a share, 
*, and $326,113 
in the 


Sep- 


reports 
after 
to 60 
no-paer 
with a 
5 a share, 


all 


said 


com- 
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1,365 
.-—«d3 a 


3,130 
9,802 
122,877 
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PLYMOUTH 
APOLOGIZES TO THE 


RapIo 


PUBLIC 


for taking Time on the Air to tell 7,232 Dealers 
about Walter P. Chrysler’s NEW PLYMOUTH... 





ETWEEN 1 and 2 o’clock and 3 and 3:30 
B o’clock Tuesday afternoon (E.S.T.) the usual 
programs will not be broadcast over the stations 
of the Columbia Broadcasting System. 


At those hours, Walter P. Chrysler will talk over 
the air to his 7,232 dealers throughout the United 
States. He will hold a nation-wide Business Con- 
ference to explain the details of a new Plymouth 
car, soon to be announced. 


These dealers will be gathered in meetings in 
25 cities throughout this country ... and in 
Canadian cities as well. Primarily the broadcast isa 
business affair. Its purpose is to acquaint DeSoto, 
Dodge and Chrysler dealers with the story and 


specifications of the new Plymouth Automobile. 







COLUMBIA NETWORK AT 1 P. M. 


(EASTERN STANDARD TIME) 


PLYMOUTH MOTOR CORP.— DIVISION OF CHRYSLER MOTORS 


(RE ORE ARCANE ON AR NT TE RE EMME I OE EER MT ENN AA ETC SENAY 


But because the radio is a public institution, 
and because we may be replacing programs which 
you hate to miss, we have attempted to make 
this meeting as interesting as possible! 


Hearing Mr. Chrysler and other officials of the 
Chrysler Corporation explain the details of a new 
car may not be entertainment in the usual sense 
of the word. At the same time, sitting on the 
side-lines of a unique form of business meeting 
may be interesting. 


So we say... please accept our apologies for this 
intrusion on your radio time. And be assured of 
this: [f you care to attend our first Radio Meeting, 
you are most cordially welcome! We'll be very 
glad to have you with us. 






TUESDAY 





